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\';"\ .y WOULD YOU BUY A 5100 BILL K | ‘f
{ > FOR $707

} I think all of us would. There is no greater feeling than getting a real bargain on

something you can clearly understand. Money is certainly one of those things.

My name is Vince Taylor and I'm the President of Treeline Properties Ltd. We have been
successfully building high quality housing in the lower mainland for more than 10
years. But now, due to the current state of the BC economy, we have been forced to price
our brand-new luxury Townhomes at the equivalent discount of seventy cents on the
dollar. Thisis a serious buying opportunity for anyone at or near retirement age.

" The Summit at RoseHill is Abbotsford’s best...

The finest Townhomes in all of Abbotsford are now available. There is little doubt that
the Summit at RoseHill will provide you with outstanding views, easy access to the _
freeway, superb quality and a new, freer lifestyle. The only question is how much all of

this is going to cost. '

Before shopping for any new home consider your options. You can: 1) éuy a luxury
Townhome 4t the Summit at RoseHill 2) Buy a house in another development in
Abbotsford that may better suit your needs 3) Do neither and stay in your existing

home.
Two important facts to consider...
before making your decision I;
o

With the first wave of baby-boomers just approaching 50 years old and the soft '
economc forecast ahead, there may be a consequence in choosing option number three.
You could end up financially trapped in your existing home despite having spent
thousands of dollars on a new furnace, a new roof or the endless minor repairs needed
on an older home.

Thousands of people just like you are getting tired of cutting the grass, painting the
house and pouring money into their homes. As more and more single family
homeowners begin to feel the same way the market will soon become full of similar
homes for sale. Then you could have a serious problem. Not only will the economy be

-~ sort but the 1aws of supply and demand will prevent you from getting the most money

for your home...especially if you hoped to use the equity in your home for retirement
.income. By acting now there is another solution.

Congider this example:

You are currently 55 years old - planning to retire in ten years

» Value of your current home: §275,000
* The average cost of a Townhome at RoseHill: $225.000
¢ Net difference in cash to you: $ 50,000
$50,000 invested at 15% for ten years will be worth $200,000 and will therefore generate

at least $20,000 per year for your retirement years.

Do you realistically expect your current home to appreciate at this rate
in the next ten years?
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~ instant answer. (If you've proﬁted at all from what I've provided to you so far,
why wouldn't you jump at this?)

@ birth of the $58,800.0

In fact, a qmck story; what maopmmt of POWER POLNTS
in the first place:

Three years ago, a long-time "student" and occasional client called me and.
said, "I've decided I'd like to have some kind of a reference of just about every
piece of advice you've ever given out on advertsing in one place. How much
would it cost for you to go through all your files and notes and put it in one place -

for me?"

After a bit of thought, I said, "Probably two full weeks." At my in-Phoenix
day rate for consulting, that'd run $58,800.00. Quite frankly, I knew it'd be a
daunting, herculean project, so I quoted $58,800.00, certain such a price would
end the discussion.

"As long as you don't give it or sell it to anybody else," he said, "go ahead
and do it. It'll probably be worth the $58,000.00 to me the first month I have it”

(Does that seem outlandish to you? Well, last week, I gave one of 1y on-
going clients one strategy, in.under 10 minutes, that he turned into over
$17,000.00 in the very next 4 days - very accurately measured.)

After thinking it over, I refused the $58,000.00 fee and instead decided to
assemble this resource and make it available to all my Inner Circle Members, at
a much more affordable investment. And the giant project began, as I've already
described.

Oh, and by the way, his $58,000.00 would only have gotten him or.<-third
of the complete Power Points that I now have for you....
$150,000.00 "system".

.50 you're going to gera

No fluff. No filler. No fu-fu. No wading through clever
stories, jokes or anything else to get to the point.

What is a 'Power Point' anyway?

A "Power Point' is something so important, so critical, so pivotal that it
alone can make or break the project, the marketing piece, the ad, the letter, the

phone call, the presentadon, the entrepreneurial plan of acton.

A "Power Point' is something so useful, influendal and effective it can
resolve even a seemingly enormous problem, can break through paralysis of

S

~

VAVVE T3rIe® -

B)e PS

<.¢J’-"‘f'

analysis, provide light in darkness to show you the best way out.
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"Okay, Mr. Mitton, ‘D/‘

just how big of a price tag K
is attached to this Seminar of yours,
anyway? It must be a big one.”

Along about now, you've braced yourself for "the price." You
are probably expecting something like $995.00. Or $1,995.00.
Maybe more. .

But I have very good news.

First of all, we have condensed what might very well be a two
day, expensive seminar into just # hours. Over 17 years and 00,000
of seminars, we have cut out all the "fat" and fine-tuned this
presentation, so that it is possible to do the impossible! -—- to deliver
all the information I've laid out throughout this booklet in a
perfectly understandable way, in just a single afternoon or evening.
That allows us to reach a lot more people and to conduct each

Ridiculous, ngntrw :
paid as much as $20 000. OO to attend h1gh-leve1 expenswe seminars
or for private consulting to learn exactly the same Strategies shared
with you in this Seminar. Were you 1o seek private consulting with
me or a member of our Institute (or one of the few other asset
protection attorneys in the country who understands these
Strategies), you might very well top $20,000.00 in fees.

But the fee for you to attend this Seminar is a mere
$35.00.

That's right, just $35.00.

Why on earth would anybody deliver $20,000.00 in
value in a Seminar requiring just $35.00 to attend? Fora
very simple reason: this Seminar does include a brief commercial
for Institute resources and services. However, make no mistake
about this, if we never do any business together and you never
spend so much as a penny with us, you will profit by attending,
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So would you.

Sincerely, : \
Dan S. Kennedy _ S\ < 0

o

PS: The last time I was getting my hair cut, my stylist, who has been cutting my
hair for more than 20 years, was jabbering on about the pair of scissors she was
agonizing over buying. These scissors are fit to each stylist's grip. Have a swivel
thumb. A coated finger-grip to prevent calluses. Made of titanium and blue
cobalt, so they never dull. And they cost - $375.00 !!!!

Actually, Sharon tells me run-of-the-mill "ordinary” hair stylists’ scissors cost at
least $150.00. These much superior scissors cost $375.00. To get fully equipped,
with the best tools, the scissors, the clippers, the dryer, the other gizmos and
gadgets you need these days just to cut hair costs nearly as much as attending
this Boot Camp. Incredible.

PPS: For one of my previous, specialized boot camps, we had to turn
away more than 30 people - .efusing over $50,000.00 in
registrations. 1he same thing could (should!) happen here.

(C) 2002/D.S. Kennedy
Kennedy Inner Circle Membership informaion
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